
At a minimum, four economic issues are 

at the forefront: 

1. Property damages, both to public 

and private properties, as well as 

loss of use of public property (e.g. 

— beaches) to adjacent private 

property owners. 

2. Loss of use and enjoyment to resi-

dents proximate to the damaged 

property. 

3. Business losses in a variety of sec-

tors. 

4. Lost tax revenue to jurisdictions nearest 

the Gulf. 

 

Many of the tools and techniques now common 

to damaged property analysis, such as contin-

gent valuation, were first 

applied to real estate and 

natural resource dam-

ages as a result of the 

Exxon Valdez case.   

 

Greenfield will take an 

active role in this issue 

as it evolves, and we’ll 

keep our clients and 

friends apprised of our 

findings.  Readers with 

an interest in this  situa-

tion are encouraged to 

contact us. 
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U.S. Coast Guard picture of the Trans-
ocean Deepwater Horizon oil rig, 130 
miles southeast of New Orleans 

By now, our readers should be familiar with 

the explosion of the Transocean Deepwater 

Horizon drilling rig on April 20 off the Lou-

isiana coast, which is reportedly producing a 

river of 200,000 gallons of oil per day headed 

toward the coasts of the four nearby gulf 

states.   

 

Comparisons with the Exxon Valdez Oil Spill 

of two decades ago aren’t lost on us here at 

Greenfield, and we’ve already  organized a 

team to open a file and begin tracking the 

various aspects of damages.  

 

Map courtesy State of Louisiana,  
Governorõs Office of Homeland Security 
&  Emergency Preparedness 



The Real Estate Counseling Group of America was the brain-

child of the late Dr. Bill Kinnard, one of the real pioneers of 

late-20th Century real estate analysis.   In the 1970’s, Kinnard 

formed RECGA as something of a “think tank” with a focus on 

advanced valuation and analytical questions.  Membership is 

limited to 30 “principle” members (plus many distinguished 

“retired” members) and over the years has included numerous 

presidents of the Appraisal Institute, editors of leading journals, 

top scholars from academia, and representatives of the invest-

ment community.   

 

RECGA meets twice a year, and the most recent meetings 

were held in Henderson, Nevada (near Las Vegas) and hosted 

by Dr. Jeff Fisher of U. Indiana.  Real estate faculty from nearby 

U. Nevada (Las Vegas) were invited, and made presentations 

on their areas of research.  Other guests included senior folks 

from U. Denver, U. San Diego, CoStar and private investors. 

 

Presentations focused on complex valuation problems, includ-

ing transferable development rights, possessory interests, phar-

maceutical properties, real estate securities litigation, valuation 

of mining interests, and the casino business.  Dr. Glenn Mueller 

presented his widely-acclaimed Market Cycle  Monitor. 

 

Among the highlights of the meeting was a guided tour of the 

CityCenter project in Las Vegas.  Five separate major facilities 

make up this new 76-acre, MGM-owned casino-resort:  Aria 

resort and casino, the Mandarin Oriental, Vdara Hotel and Spa, 

Crystals retail and entertainment complex, and the two Veer 

towers.   

 

Ci tyCenter 

c o m p r i s e s 

almost 17 

m i l l i o n 

square feet, 

and is re-

portedly the 

largest pri-

vately funded 

construction 

project in 

U.S. history, 

costing a 

reported $11 

Billion.   The 

Mandarin Oriental, Aria, and 

Vdara all received LEED certifica-

tion in November, 2009.   

 

Aria, the centerpiece of the project, is 61 stories.  It includes 

4,004 rooms and a 150,000 square foot casino.  Vdara, a ho-

tel/condo, houses 1,495 residential units.  The Mandarin-Oriental 

features 225 condominium residences and 392 hotel rooms.  The 

twin 37-story Veer towers (named because they appear to “lean” 

in opposite directions 4.6 degrees from center) contains 674 con-

dominium units.  The anchor to the entire project is Crystals, a 

500,000 square foot retail and entertainment district.  Supporting 

structures include Clark County Fire Station #32 as well as a 

6,900 car parking garage.  (During our tour, it was noted that at 

peak, the facility will have to provide parking for over 26,000 ve-

hicles.)  A 2,100 foot long tram connects Monte Carlo, Crystals, 

and Bellagio, and can handle up to 3,266 passengers per hour in 

each direction. 

 

CityCenter has suffered two major development hic-cups.  

First, in a well-publicized construction defects snafu, the 

Harmon Hotel and Spa, slated as a 400-room non-gaming bou-

tique hotel, was originally designed for 49 stories.  As a result 

of construction problems, the building has now been capped at 

25 stories.  While “publicly” slated for a 2010 opening, the shell 

has been built and is on-hold pending market improvement.   

Additionally, MGM’s original partner in the project, Dubai 

World, filed suit for breach of contract and initially refused to 

make a $200 million progresspayment in 2009.   Those issues 

have apparently been settled, and the project is continuing  on 

track. 

 

RECGA members got a significant insiders tour of the project, 

led by lead architects and designers of the project.  According 

to the presentation, “sell out” of the condominium units is 

expected this summer. 

 

RECGA AND THE LAS VEGAS CITY CENTER 
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An early design model of the 
Las Vegas CityCenter, 2005 

The Aria Hotel is a centerpiece to the Las Vegas CityCenter 



The American Real Estate 

Society (ARES) , one of the 

premier scholarly real estate 

organizations in the world, 

was founded in 1985.  Billed 

as an “association of thought 

leadersó, members are drawn 

from the top ranks of both 

academia and industry.  ARES 

publishes several of the top 

journals in the field, including 

the Journal of Real Estate Re-

search, the Journal of Real Es-

tate Literature, and the Journal 

of Housing Research.   Over 

the years, Greenfield re-

searchers have contributed 

frequently in ARES journals 

and monographs. 

 

Greenfield has long been as-

sociated with ARES, and regu-

larly participates in the annual 

4-day conference, which 

draws several hundred leading 

Real Estate researchers from 

around the world.   In 2009, 

one of the ARES Best Paper 

awards went to Greenfield 

staffers Andy Krause and Dr. 

Max Kummerow.  This year, 

Greenfield-ers had several 

papers accepted, served on 

the Education panel, and 

chaired two of the scholarly 

sessions.   

The 2011 ARES meeting will 

be held in Seattle, at the Wa-

terfront Marriott, April 13—

16.  Greenfield has already 

stepped up to the plate to 

help with conference spon-

sorship and organization.  For 

more information, visit ARES on 

the web at www.aresnet.org. 

GREENFIELD AT ARES 

broken down as follows: 

Remediation: $136,940.46 

Pers. Prop: 5,357.33 

Recurring alternative living 

expenses: 9,507.24 

Non-recurring alternative 

living expenses: 9.562.00 

Pretrial repairs: 2,682.29 

Posttrial repairs: 1,500.00 

 

The Hernandez home, located 

in Mandeville, Louisiana, is a 

one-story, 3-beddrom, 2-bath, 

single family dwelling totallying 

1,688 square feet of living 

space.  Thus, the total dam-

ages awarded are very close 

to $100 per square foot, with 

remediation costs totaling $81 

of that. 

 

Our own inspections suggest 

significantly higher property 

damage issues.  Properties 

with CDW almost certainly 

should not be occupied, and  

are clearly not marketable.   

The Court has yet to address 

“stigma” issues.  Our experi-

ence with similar construction 

defects cases in owner-

occupied residences suggests 

that the post-remediation 

losses in marketability will be 

significant and severe.  Prop-

erty owners in most jurisdic-

tions will have to provide 

evidence of the CDW prob-

lem to subsequent buyers.   

 

Greenfield has not yet conducted 

surveys of buyers, renters, inter-

mediaries, or other market par-

ticipants to determine the actual 

market òpush-backó on post-

remediation CDW homes.  As 

we move forward with our inves-

tigation, we will keep you 

posted. 

 

For more information on this, 

or for a copy of our white 

paper, please drop us an e-

mail: 

  

info@greenfieldadvisors.com. 

 

CHINESE DRYWALL UPDATE 
Greenfield has tracked the 

Chinese Drywall situation 

since it first came to light 

many months ago.  We pre-

sented at two of the major 

CDW legal conferences, pre-

pared a white paper for attor-

neys and appraisers, and con-

tributed to “webinars” aimed 

at the real estate community.  

In recent weeks, we’ve been 

active inspecting homes and 

advising several of the law 

firms involved in these cases. 

 

Several “bellweather” cases 

have come before U.S. Dis-

trict Court Judge Eldon Fallon, 

who heads up the Multi-

District Litigation (MDL) in 

this matter.  The most recent 

case decided was the Hernan-

dez case, on which Judge 

Fallon ruled last week (April 

27th).  The Court awarded 

the plaintiffs $164,049.64, plus 

court costs and attorneys 

fees.  Their award was to be 

reduced by $1,499.68, the 

amount of their property tax 

reduction.   

The Hernandez award was 

The latest 
bellweather verdict 

was in the 
Hernandez case, in 

which the Court 
awarded about 
$81 per square 

foot for remediation  
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From Greenfield files, CDW 
residence with severe copper 
pipe damage 

http://www.aresnet.org/
mailto:info@greenfieldadvisors.com
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this for more years than he 

cares for us to tell about, and 

he’s quite good at reading the 

tea leaves.   

His most recent charts which 

came to us this month, show 

job growth is finally moving 

into positive territory afte4r 

nearly two years of negative 

numbers.  The ISM Index 

(formerly the “Purchasing 

Managers Index”) is in decid-

edly positive territory for 

manufacturing, and marginally 

positive for services.  Both 

indices, however, are showing 

the best numbers in several 

years. 

 

Retail Sales really tanked in 

mid-2008, but have been 

trending marginally stronger  

since early last year.  That 

As you might guess, we stay 

veritably deluged with eco-

nomic news.  The best news of 

all is that we’re getting “mixed 

signals”.  Why is that good 

news?  For starters, when 

every forecaster has his-or-her 

weather vane pointed in the 

same direction, it primarily 

indicates an incoming storm! 

 

More to the point, some of 

the best information comes 

from divergent points of view, 

and we’re certainly getting 

plenty of those lately. 

 

One of our favorite forecasts, 

albeit one with a Pacific 

Northwest focus, comes from 

Dr. Bill Conerly of Conerly 

Consulting down in Portland.  

Dr. Conerly has been doing 

sector is still not anywhere 

near the peaks of late 2007, 

though.  Similarly, business 

equipment orders are trending 

upward, but have a long way 

to go to get back to where 

they were. 

 

Both residential and commer-

cial construction are still flat-

lined, but exports has nicely 

rebounded (a real boon to the 

port-laden region which we 

call “home”).  While interest 

rates continue to be favorable, 

Dr. Conerly sees higher rates 

in the future, and we concur. 

 

For more information, contact 

Conerly Consulting directly: 

Www.conerlyconsulting.com 

Interest rates are 
currently favorable 
to economic growth, 

but are forecasted 
to rise .  
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HOWõS THE NEW LOOK? 

This year is turning into a 

great opportunity to experi-

ment with new ways of reach-

ing our clients.  You probably 

already know about our infor-

mal  “speakers bureau” which 

has become very active in the 

Pacific Northwest, and will 

soon reach out to other parts 

of the country.  Of course, we 

have my “blog”: 

Johnkilpatrick.wordpress.com 

...which we try to keep up-to-

date, as difficult as that is! 

We’re also expanding our 

whitepaper series this year, 

and hope to produce several 

of those during the coming 

months on topics of impor-

tance to our clients and 

friends. 

 

With that, how do you like 

our “new” newsletter format?  

We may experiment with this 

a bit during the coming 

months, and hopefully we’ll get 

it right before the end of the 

We also enjoy hearing from 

our readers!  We read each e-

mail that comes in, and we try 

to respond that very day if 

possible.  If you have a re-

search area of interest, or 

would like to ask us a question 

about real estate, please let us 

know. 

 

 

Obligatory Disclaimer: 

This newsletter does not 

constitute investment advise, 

and does not constitute ei-

ther a solicitation to invest 

or a client relationship with 

the reader.  Itõs just a news-

letter.   

mailto:info@greenfieldadvisors.com
http://www.conerlyconsulting.com

